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WHY METRASLATE

The item and its history belong
together.
Vegetables, oil, art supplies and instruments are all things a business may need to track. Keep their
identity, history and business context connected using your own vocabulary.

Asset by MetraSlate An industry-agnostic operating foundation for items, materials, audit trails and
the business around them. Configure the vocabulary to fit the people doing the
work.

Standard Premium Asset developed around an industry. Standard by MetraSlate:
Metrology Edition connects laboratory methods and evidence with the
business delivering the service.

The practical value Less disconnected work. Reusable definitions. Explainable calculations.
Records that preserve context from the request through the completed
service.
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THE HORIZONTAL WEDGE

Broad by design. Deep by industry.
Asset by MetraSlate connects item records, audit trails and business work. Standard adds the
workflows that make an industry distinct.

MANY INDUSTRIES

Manufacturing, healthcare, energy, construction, research, service operations and more.

ASSET BY METRASLATE / one agnostic foundation

Your vocabulary at setup. Vegetables, oil, art supplies or instruments, with their records, audit trails and business
context.

STANDARD BY METRASLATE:
METROLOGY EDITION

The premium foundation plus the methods, evidence
and service workflows of a calibration laboratory.

FUTURE INDUSTRY EDITIONS

Selected design partners help define the specialist
workflows their industry needs.

Change the working language without rebuilding the core. Develop a Standard edition when the
work needs more than terminology.
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PRODUCT IN VIEW

Define a model once. Reuse its
foundation.
Common definitions should not be rebuilt for every serial number.

Standard by MetraSlate: Metrology Edition demonstration / sample records

The task Prepare shared model information, references and service definitions.

The result Individual assets keep their identity while using reusable model context.

In this view A template draft with linked references; model costing is not yet populated.
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PRODUCT IN VIEW

The customer relationship has an
operating record.
Bring the account, equipment and work into the same conversation.

Standard by MetraSlate: Metrology Edition demonstration / sample records

The task Find the customer and inspect current service context.

The result Work and equipment records stay connected to the account.

Why it matters Less reconstruction when a customer calls about a job or an invoice.
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PRODUCT IN VIEW

Calibration software for laboratory
operations.
The commercial agreement and the technical work have to stay connected.

Standard by MetraSlate: Metrology Edition demonstration / sample records

The task Follow the work order and its individual instruments.

The result The visible customer hold explains why work is waiting.

Why it matters The next person can act on the job without piecing its story together.
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PRODUCT IN VIEW

Stop rebuilding the same
measurement definition.
A controlled datasheet carries the points and specifications used by the run.

Standard by MetraSlate: Metrology Edition demonstration / sample records

The task Prepare the method for an instrument model.

The result This approved, serving definition supplies reusable measurement points.

Why it matters Repeat the work consistently and retain the revision behind each run.
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PRODUCT IN VIEW

Keep the calculation with the
measurement.
Supported uncertainty and conformity calculations are part of the technical record.

Standard by MetraSlate: Metrology Edition demonstration / sample records

The task Inspect a measured point and its calculation basis.

The result Inputs, reported result and configured decision context are visible together.

Why it matters Reduce repeated spreadsheet work and make review more explainable.

METRASLATE / metraslate.com 08



METRASLATE / COMPANY AND PARTNERSHIP BRIEF

PRODUCT IN VIEW

Follow the problem through the
corrective action.
Quality work should remain connected to the work that raised it.

Standard by MetraSlate: Metrology Edition demonstration / sample records

The task Record containment, root cause and corrective action.

The result Effectiveness and closure have a recorded basis.

Why it matters A finding becomes an accountable improvement rather than another
spreadsheet.
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PRODUCT IN VIEW

See what is working. Investigate what
is not.
Build reports from operating records and keep the contributing data within reach.

Standard by MetraSlate: Metrology Edition demonstration / sample records

The task Select a measure, grouping and reporting period.

The result This report compares recorded opportunity amounts.

Why it matters Use sales, people, work and quality records to ask better operating questions.
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PRODUCT IN VIEW

Let customers follow the work they
sent.
Customer participation extends the service relationship beyond the lab team.

Standard by MetraSlate: Metrology Edition demonstration / sample records

The task Open the customer-facing view of a service order.

The result Instrument progress and a requested customer decision are visible.

Why it matters The customer can understand what is happening and what the lab needs next.
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COLLABORATION AND AUDIT SAFEGUARDS

Keep the conversation attached to
the work.
The right person needs the record, its context and a clear account of what happened.

Work-linked team chat Link equipment, work orders and customer records directly in internal team
conversations. Record access and conversation membership control what
people can reach.

Customer participation Share the service context through the customer relationship. Internal record
links and team discussions stay within their supported access boundaries.

Reviewable history Retain the measurement basis, review identities, issued-document version
and later amendment or withdrawal lineage. Configured signatory controls
support accountable release.

Audit safeguards support the laboratory quality system; accreditation and compliance remain organizational responsibilities.
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THE OPERATING PICTURE

People. Productivity. Quality.
Financial result.
Connected records make it possible to ask why a business is earning less than its workload
suggests.

People and work Employee profiles, role and schedule context, throughput, first-pass yield and
QA returns help identify bottlenecks and rework.

Business outlook Opportunity values, sales stages and expected-close dates support pipeline
projections. Reports preserve the records behind their measures.

Financial result Posted journal records support income statements, cost of service, expenses
and net income. Receivables reporting exposes balances needing attention.

The next depth is reconciled per-job labor and overhead costing: combine reliable time, rates and allocations to reveal margin
and losses at the job level.
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FLYWHEEL 1 / GROWTH STRATEGY

Asset creates demand for Standard
laboratories.
The product-led service loop: turn equipment ownership into connected service relationships.

1 / ASSET OWNER

Manage instruments and recognize a service need.

2 / CHOSEN STANDARD LAB

Send selected equipment into an estimate or
service request.

3 / LABORATORY SERVICE

Carry out the work and return its records and
evidence.

4 / RETURN + EXPANSION

History supports the next service. Lab customers
can adopt Asset for their wider inventory.

More participating owners create service demand. More useful laboratory relationships give owners another
reason to keep their equipment work in Asset.
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FLYWHEEL 2 / GROWTH STRATEGY

Metrologistics opens the door beyond
the software.
The discovery-led service loop: reach equipment owners who have never used Asset or Standard.

1 / SEARCH + DISCOVERY

Useful instrument and service content meets real
calibration intent.

2 / PUBLIC ESTIMATE REQUEST

Anyone can request an estimate; a software
subscription is not required.

3 / CUSTOMER CHOOSES LAB

Compare suitable offers, select a laboratory and
arrange the service.

4 / SERVICE + RETURN VISIT

Records and service history support repeat
demand; broader lab coverage improves
usefulness.

Free customer participation is limited: a bounded asset list and history, with no business insight tools. Asset
offers the independent operating environment; Standard serves the laboratory.
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ASSET BY METRASLATE / U.S. MARKET MODEL

$2.06B annual license opportunity.
An illustrative annual license model for selected U.S. industries. The full Asset opportunity extends
beyond this segment.

916,608 U.S. employer locations with 10+ employees
across 19 selected industry groups.

Qualification case Modeled buyers Annual opportunity

10% fit 68,746 $825M

25% fit / base 171,864 $2.06B

50% fit 343,728 $4.12B

Model: location pool x qualifying fit x 0.75 buyer consolidation x $12,000 annual licenses per buyer. Fit, consolidation and spend
are assumptions, not observed purchasing or adoption. Source: U.S. Census 2023 CBP. Methods in the appendix.
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ASSET BY METRASLATE / INDUSTRY REACH

Different industries. Familiar
operating needs.
Items and materials need identity, history, an audit trail and business context. Asset adapts the
working vocabulary across industries.

Manufacturing Aerospace and defense; automotive; industrial machinery; electronics and
semiconductors; medical devices; pharmaceuticals; food and beverage;
chemicals and materials.

Energy and infrastructure Oil and gas; mining; electric utilities; renewable energy; water and wastewater;
construction; electrical, mechanical and HVAC contractors.

Science and healthcare Calibration and testing; engineering services; research and biotechnology;
hospitals and clinics; universities, schools and technical training.

Service and movement Industrial repair; field service; equipment rental; wholesale distribution;
transport and warehousing; aviation, rail and marine operations; fleet
operators.

Facilities and community Telecommunications; data centers; property and facilities services; hotels;
recreation and live events; agriculture and forestry; visual arts and art supplies;
environmental services; government and public safety.

These are applications of the general Asset foundation. Specialized clinical, dispatch, production-control or regulated industry
workflows need their own scope; a new Standard edition is developed with industry partners.
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NEW STANDARD INDUSTRIES

Help set the Standard for your
industry.
We are seeking companies willing to help turn real operating knowledge into exceptional industry
software.

Your advantage Founding-partner commercial terms, direct founder access and a meaningful
voice in the workflows your team will use.

Your contribution Bring experienced operators, representative records and regular feedback.
Help define the difficult cases and what a successful result looks like.

Our commitment Build on Asset, define a bounded industry workflow, demonstrate it against
your work and turn shared needs into a repeatable Standard edition.

Discuss a design partnership
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COMPANY AND DELIVERY

Pre-seed. Recruiting pilot partners
now.
MetraSlate is founder-led, with substantial product depth and no customers yet.

Today AssetLight by MetraSlate, Asset by MetraSlate and Standard by MetraSlate:
Metrology Edition are offered through Pilot / Early Access. Product views show
the Standard demonstration with sample records.

Next proof Convert scoped pilots into retained use: accepted workflows, paid licenses,
repeat use, onboarding cost and customer outcomes.

Expansion The Asset-to-lab service loop, public Metrologistics funnel and new Standard
editions are the growth strategy. End-to-end exchange and free-tier limits are
defined through the pilot scope.

Full automatic job costing, automated payment collection and the proposed Metrology.NET connector need further delivery and
acceptance. Existing analytics screens illustrate reporting, not a deployed profit forecast.
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THE OPPORTUNITY TO PARTNER

Build the next chapter with us.
We are seeking the right partner, and are open to an opportunity to invest.

Industry understanding Help connect us with laboratory owners, equipment businesses and the
people who can become strong design partners.

Commercial execution Help turn the product into a repeatable adoption process: positioning, sales,
migration and customer success.

Aligned investment Support the team and delivery capacity needed to earn paid adoption, retained
use and repeatable growth.

Founded by Cameron Buneta, a metrology professional building from the work outward.

Start a conversation with MetraSlate
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MARKET NOTE

A broad market, with an explicit
model.
The $2.06B figure models selected U.S. industries, not the full Asset TAM or current revenue.

The Census pool contains 916,608 employer locations with ten or more employees across 19 industry
groups. Base assumptions: 25% qualify for the record/workflow need, 0.75 buyer accounts per qualifying
location, and $12,000 annual licenses per account. This yields 171,864 modeled accounts and $2.062B
annually.

Industry groups: manufacturing; construction; utilities; mining/oil/gas; transport/warehousing; wholesale;
ambulatory healthcare; hospitals; education; architecture/engineering/testing; research; repair; rental;
waste; facilities support; telecom; accommodation; arts/sports; recreation.

Fit, buyer consolidation and license spending require market validation. This selected-industry model excludes government,
most agriculture, nonemployers, much retail and international opportunities. The calibration market overlaps and is not added.

U.S. Census / 2023 County Business Patterns
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